Technologent Holds National Sales Meeting in Las Vegas

LAKE FOREST, CA, January 14, 2010 — The 2010 Technologent National Sales meeting was recently
held in Las Vegas, NV. The company’s sales, systems engineers, inside sales, and executive
management gathered for two and a half days to discuss Technologent’s FY09 overview and FY10
strategy. The meeting was an energizing event focused on growth and teamwork.

President Tom Gallaway and Vice President Marco Mohajer opened the meeting and pumped up the
teams with a review of 2009 wins and successes.

“We have assembled a team of what we believe is the strongest sales and technical personal in the
industry,” said Tom Gallaway, President and Owner. “Given this type of expertise and the increasing
support from our OEM’s and their channel management teams, Technologent expects to have an
outstanding sales year.”

Technologent staff had the opportunity to hear from market experts including: Mike Hurst, Vice President
& General Manager, Avnet Technology Solutions — Americas; Randy Seidl, ESSN Americas Sales Leader,
Hewlett Packard; and Jim Gregory, Vice President of Sales STG, USA East, IBM Systems and Technology
Group. Presentations were made by Edward Apy, Vice President, Sales, ThinIdentity and Steve Church,
President, DiscoverIT Solutions Inc. Other partners were also on-site presenting marketing and sales
topics.

“This was a great opportunity for our vendors to spend quality time with our team from across North
America," said Marco Mohajer, Sr. Vice President of Sales and Marketing. “The meeting served as an
ideal forum for sharing best practices and to set the company’s strategic objectives for 2010."

Fourteen of Technologent’s top performers for 2009 were also recognized and rewarded. The awards
were distributed based on outstanding personal performance, as well as overall sales contributions to
Technologent in 2009.

ABOUT TECHNOLOGENT

Technologent is a leading national provider of technology infrastructure solutions for Fortune 1000
companies, aiding in bridging the gap between technology infrastructure and business strategy.
Technologent serves the complete technology life cycle, including assessment, design, integration,
system management and financing. The company offers its customers unparalleled expertise, exceptional
service and technology from best-of-breed partners. Technologent’s strong network of provider partners
includes Sun Microsystems, Microsoft, VMware, HP, NetApp, IBM, Hitachi Data Systems and others.
Technologent is headquartered in Lake Forest, California. To find out more about Technologent, please
visit www.technologent.com.
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